Party in the Kitchen!

An alternative to having your party presentation in a living room only is to set up your displays throughout your Hostess’ home. 
In her kitchen you can set up a display on her counter and include a Bean Pot, Chip/Dip or 5 Piece Serving Set, 9 x 13 Baker etc.  Add a place setting and seasonal piece or two (Simply Summer, Heart Baker,  Fall/Holiday snack plates etc.,) Cookbook, and one or two Perfect Mix Dip Mixes to fill in your display.
In her Dining Room you can set up a sample place setting or two as well as a table centerpiece if you are carrying one.

Set up your remaining home décor in her living room area.
Upon your arrival you can give a dip mix to the hostess to pre-prepare while you set up. Also, find out what she likes from your pottery line.
Greet the guests with auction money.
Start the party by saying “ladies we are starting in the kitchen today to share a recipe for (see party recipe cards.)  Gather around and we’ll get started.”
Thank the hostess for having the party.  You can play an introduction game such as the Name Game.  Introduce yourself:  “I am (your name.)  I’ve been with Celebrating Home for (months /years,) and I have a background in (your work experience.) I’ll give you $500 in auction money for some reasons why you think a girl like me would choose to do something like this? (They will give you all the right reasons:  flexible hours, meet people…just take a few and let them know later on you will have a fast dash for cash so they can earn lots more money for the auction because you will let them ask you anything they want about your job!)  Share your Personal “WHY” Story:  “I joined Celebrating Home because (briefly share your story.)”
“I am going to play (your choice of party presentation….auction, bingo, jeopardy etc) for the presentation today and give away some prizes.” Explain the auction and what you are going to auction away.  “Let’s get started with our game and our recipe.” (Use the Chip and Dip or Bean Pot to serve/cook in that is used with your recipe.)  NOTE:  Gals come to the party prepared to chat, eat and do their duty by purchasing “something” for their friend.  Your mission is to get into their “focus-sphere.”  Do this by relating your product to their daily needs and they will purchase or book for the item.   Show it, explain it, and show it again.  Use this soft sell technique that brings the value of the piece into their arena of “needs”.    
 “How many of you ladies work outside the home?  What are you thinking about on your ride back home each day?  ‘Yes…what will I make for dinner!’  This piece is our bean pot and it is the most popular piece of stoneware in our line!  That’s why it comes in our starter kits!  Pass it around.  Hostesses always choose this to match their chip and dip or 5 piece serving set….and this is what I call ‘Mother’s little helper.’ ” Wouldn’t it be great to walk into your home and smell dinner? This is exactly what you can have if you had a bean pot!  Who has a bean pot already?...Do you use it?”   “Shame, shame!” or “Oh, great!”  “I am passing out a recipe for you to use in the bean pot…it is Taco Soup!  My family loves it and so will yours!  Here is another easy one you can jot down now on the back.”  Explain how to make the Coke Roast and breathe in deep as if you can smell it cooking.  Suggest “Add a ½ bag of mixed veggies and make biscuits upon your return home for a great tasting and easy Beef Stew!  Or, add some sour cream, a tablespoon of vinegar and a can of drained mushrooms for beef Stroganoff.  Just boil some egg noodles and voila! Quick and easy all because you had the right tools that make your life a little bit easier!”  
“If I didn’t tell you already, every single piece of our stoneware goes into the oven, dishwasher, microwave and the freezer!  This piece is our ‘Friendship platter’ for a very special reason…how many of you like this?  Our hostess likes it too and she may have it when two of her friends help her get it.  That’s why we refer to it as our Friendship Platter!  What would you make in this if it were in your home?”  Pass out auction $$ and pass it around.  Ask them “How many of you serve dip at every meal?”  Of course they will laugh and say no…now ask them “Do you season your food for each meal?”  Of course, you will now have many yeses!  This is where you can share some ideas using our dip mixes as seasonings and why they should have them in their cupboard.  
Invite the guests to view the place settings in the dining area, and then move to the living room where you begin the rest of your presentation by showing the opportunity DVD.
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